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THE SUSTAINABILITY MECHANISM

during the project, but mainly after the end of the project
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* Incubators

* Faculties labs

* Privat initiatives
supported by the
University

THE UNIVERSITY (as the stock owner)
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* Based on real competition

* Organized by cohorts

* A perfect transparent and
trustful process

* Long term engagements
* Accessing various model of

sponsorship (money, logistics,
market)

Sales and marketing
investment

Business development
models

* Pitching the investors
* Organizing investments

rounds

* University exit negotiations

q The Financial Flows



